LEGAL ASSISTANCE

Supervisor: Khavazmetova D.A., Kamalkhanov S.K.
Author: Zhaksylyk Balausa KK-224

The goal of the startup: To increase the legal literacy of citizens
ining legal aid , Its types and importance.

| aid In protecting people's rights.

avelopment of recommendations for 1ts Improvement.
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PROBLEM . _ = TECHNICAL AND ECONOMIC INDICATORS INTELLECTUAL PROPERTY

o G PROTECTION
This 1s a useful tool for @ The chatbot's software codes, algorithms,

T - o commer Functionality works . :
pro_wdmg primary legal Sanie q ortunitie>3/ and technical solutions are protected by
assistance, OUT It has a R2folecls A%%Iications and Website , mobile application, social networks copyright and patents.  protection . The
num_ber of prct))blems. Le_gal e Slatforms ’ ’ trademark Is registered and the chatbot's
Services can be expensive. . _ nam nd | re leqgall I
mavbe p— Scope of work Ability to serve 1000 users simultaneously ame  a d logo are legally p otected.
ybe, protection . In addition, the company has

Technical requirements Python , TensorFlow, Rasa, 16 GB memory

and simple legal questions agreements with employees and partners

often remain unanswered on the protection of trade secrets.
COMPETITIVEN ESS conducted is lying down .
-o 24/ 7 | USers can Create  reeeswemerooe o o _ TEAM ,
SOLUTION - accessibility. | standard legal Project leaders @ Define the startup’s
Create a bot that provides - ¢ Free initial consultations. documents (contracts, MISSIon ar_ld goals. Cre?‘te a plan and
quick and free templates. - e Standard legal documents powers of attorney, strategic dlrec?tlon._Estab_Ilsh,_ develop, and
Users can create a standard - gutomatically create. claims) by filling out a manage relationships with investors and
legal document by filling outa e Popular W special form. partners. o o
special form. documents _ with messengers | m i Author: Defining the_maln Idea and goal of
(contracts , power of attorney, integration. — the startup. Increasing the value of the
claims). In addition, in | 8 e product or service, competitive advantage.
g?rggtlz)i(nfnage;éigh?egglssaigcilg Sty d_ent- focu_se q sftartup development r_\as great MONETIZATION MODEL : Developing a business model and strategy
is considered. potential, especially In the areas of education, legal 1. Subscription to advanced functionality :
ald, finance, and careers. Access to premium document templates.
Target audience: Get personalized recommendations and
o Students In need of legal assistance. advice. 2. Place an ad: Partnerships with
PRODUCT e Individual entrepreneurs and small business law firms. Advertisements related to legal
i available representatives. services. 3. Paid legal advice: The bot
e |_egal issues In everyday life directs complex questions to lawyers.
ordinary citizens who can be found Receiving a commission for the service. 4.

Commission and paid advertising: Get a
commission on each deal made. Paid
$ ] promotion of lawyers' profiles. This model
@ allows you to provide services for free and
) helps diversify your sources of income.
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